ALHAMBRA FABRICS

Field Sales & Business Development
Representative - London

Full time | Predominantly field-based across London | Chelsea Harbour showroom base

Your job is to be out in the market: meeting people, visiting studios, building
relationships and creating opportunities.

About Alhambra

Alhambra is an independent Spanish textile house founded in Alicante in 1977. Rooted in the
Mediterranean and working internationally, we create and edit fabrics for residential, hospitality
and contract interiors.

We have just opened our first UK showroom at Design Centre, Chelsea Harbour and are building
our own commercial operation in the UK. Alongside Alhambra, the showroom is also introducing
Lemum Minerals, a complementary range of mineral decorative surfaces.

We are looking for an energetic, commercially minded person to join us at this particularly exciting
stage of the business.

The role

This is first and foremost a field sales role. The majority of your week should be spent out meeting
interior designers, decorators, architects and design studios across London.
* Work actively through an existing and continuously growing database of clients and prospects.
» Contact current, dormant and new accounts by phone, email and other appropriate channels.
» Arrange meetings continuously and visit design studios across London.
* Present Alhambra collections and introduce relevant products and samples to each client.
* Build genuine long-term relationships with designers and specifiers.
¢ ldentify current and upcoming projects, sampling needs and specification opportunities.
* Invite and introduce clients to our new Chelsea Harbour showroom.
* Follow opportunities consistently from first contact through sampling, specification and sale.
» Keep the CRM and sales pipeline accurate and up to date.
* Share market feedback and ideas with the wider UK and Spanish teams.

Who we are looking for

Experience in luxury interiors, textiles or the design industry would be valuable, but it is not
essential. We are equally interested in someone who has developed strong people and commercial
skills in another customer-facing environment - hospitality, property, premium retail, fashion,
events or similar - and wants to build a career in the design industry.

* You genuinely enjoy meeting people, opening doors and building relationships from scratch.

* You are outgoing, warm and confident without being pushy.

* You are proactive and create opportunities rather than waiting for them.

* You bring energy, ambition and a strong commercial instinct.

* You are curious, willing to learn and interested in design and beautiful products.

* You are organised and disciplined enough to follow opportunities consistently.
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* You are comfortable working independently and taking responsibility for your own activity.

* You understand the importance of tact, service and good judgement when dealing with high-end
clients.

* You have the right mindset and values: collaborative, reliable, positive and committed.

Potential to grow
We are not looking for someone who simply wants to maintain an existing territory. We are
building something new, and we want someone who is excited by that.

For the right person, there is significant potential to grow with the UK business and take on
broader commercial responsibility over time. We value initiative and judgement, and we want this
role to have real autonomy as the market develops.

What success looks like
e A strong and growing rhythm of client meetings every week.
 Existing relationships reactivated and new relationships established.
* A healthy pipeline of projects, samples, specifications and opportunities.
e Regular traffic generated into the Chelsea Harbour showroom.
* Consistent follow-up and excellent service throughout the sales journey.

What we offer
» The opportunity to join Alhambra UK at the beginning of an important new chapter.
e A beautiful new showroom at Design Centre, Chelsea Harbour as your London base.
* A high degree of autonomy combined with support from the showroom and our team in Spain.

 Direct exposure to the interior design community and the opportunity to build a meaningful
network.

* Competitive salary plus performance-related bonus.
* Travel expenses covered for business visits.
* Full product training and ongoing support.

Practical details
Contract Full-time, permanent

Location London - predominantly field-based, with regular time at our showroom at Design Centre,
Chelsea Harbour

Language Fluent English. Spanish would be an advantage but is not required

Eligibility Applicants must have the right to work in the UK

How to apply

Please send your CV together with a short note telling us a little about yourself, why this
opportunity appeals to you and what you think makes someone good at building client
relationships.

Applications: rrhh@alhambrafabrics.com

We will be at our new Chelsea Harbour showroom throughout Focus/26 on Design. Candidates
attending Focus are very welcome to mention this when applying, as there may be an opportunity
to meet us during the week.
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