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Sales and Social Media Executive 

Company 

Watts of Westminster are designers of fine fabrics wallpapers passementerie and tableaux sceniques for global luxury interiors, specialising in  bespoke present day solutions that recognise the gift of period pattern.    Watts is a fifth generation family firm that was founded in 1874 by three leading architects.  Watts works with leaders in the industry such as Martin Brudnizki, Soho House, Guy Goodfellow, David Mlinaric, on high profile projects such as The Ned, Annabels, NomadLA, but what is interesting is that we also work with Chatsworth, and Wilton. Using traditional as well as avant garde methods we continue to re-define the adaptability of the product, drawing from our archive of historical design and specialising in  bespoke present day solutions that recognise the gift of period pattern. This is a great opportunity to gain first hand sales experience working with the industry’s finest designers in a progressive design led company that has a sophisticated diverse product range. Our London showroom is in the Design Centre Chelsea Harbour, and this would be your primary place of work.  The showroom is also our head office, studio and think tank.  
The vacancy is for a Sales and Social Media Executive .  You will be part of a dedicated Sales team, responsible for your own territory, with given monthly targets and market growth expectation.  Linked with Sales is the very real responsibility for in house social media, to grow brand awareness and maintain and enhance the strong identity of the company. You ideally will have worked within the interiors market, and have a firm understanding of the structure and demands of this fast paced sophisticated and mature world of interior design.  

Responsibilities include, but are not limited to:

Sales 

· Accept  responsibility for your own accounts, ensuring an exceptional level of customer care is provided

· seek new opportunities to develop untapped sales streams

· Create and instigate your own active Sales visit schedule 
· Make  frequent visits and presentations to new and existing contacts

· liaise with the design and operations team on bespoke projects to ensure a smooth client journey

· be part of the sales team to reach monthly and yearly sales target

· High profile sales presence within the Watts London Showroom
· Presence at all national and international Trade Fairs 
· Report weekly to the Sales Director.  

Social media 

· Develop a comprehensive social media strategy in line with marketing goals

· Propose creative strategies to engage and grow social media following

· Meet daily goals for social media posts and interactions

· Keep online profiles up to date

· Plan, track and report on social media advertising

· Email Marketing

· Maintain clean and current email lists

· Develop e-newsletters that further marketing strategies

The Ideal candidate:
· Enthusiastic team player, previous sales experience essential 
· Strong partnership and relationship building style with clients

· Self motivated, with the ability to work proactively on own initiative as well as within a close knit team.

· Strong communication skills – both written and verbal

· Articulate and confident: a knowledge of the Decorative Arts an advantage.

· Excellent working experience of MAC and MS Office 
· Familiarity with CRM systems. 
· A great design eye and design empathy, competent graphic sensibility

· Proficient and pithy writing and editing skills

· Experience with Adobe Creative Suite helpful

· Clean driving license

Salary negotiable, dependent on experience.

References required.

Please send CV and Covering letter to the Creative Director Fiona Flint fiona@watts1874.co.uk and the Sales Director Marie-Séverine de Caraman Chimay ms@watts1874.co.uk
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